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YYACTHUKN. MEHEAKEP NMPOAYKTA

OnbIT cnonb3oBaHMa (UX)

. "onoc nonb3oBaTena Ana 6usHeca
KomaHga . MoHMMaHMe onbITa Nosib3oBaTenem

pa3paboTku JlomKeH nNOCTOAHHO TeCcTUpoBaTb  MPOAYKT,
NPpoAyKTa pa3roBapuBaTb C MOJib30BaTeNAMM U MNOJIyYaTb
OT HMX 0BpaTHYIO CBA3b

bu3Hec

*  ®OKycMpoBaTbCA Ha MaKCMMM3aUMM MO/b3bl OT
NPOAYKTOB AN15 6M13Heca

¢ OnTMMKM3MpoBaTb NPOAYKT B COOTBETCTBMWU C
MeHekep LenamMu usHeca

NpoayKTa ¢ MakcummM3npoBaTb BO3BpAT MHBECTULIMM

Onbim
UCnoJ1b308aHUA

TexHonormm

Bhageney
NpoAyKTa

¢ [oHMMaTb YpOBEHb YCUINM, HEOBXOAUMBIX ANS
MPUHSATUS NPaBMJ/IbHbIX pELLEHUM

*  ExepgHeBHO npoBOAUTL BPEMS C KOMaH/0M
pa3paboTyYMKOB




TEOPUA PABOT MNOJIb3OBATE/IA. KOHUENUWA JOB-TO-BE-DONE

Teopus paboT NnoJib3oBaTe/IA OTBEYAET Ha BOMPOC: KaKas paboTa BO3HUKAET B XKM3HU JIOAEN,
Noby>KJas UX «HaHATb>» TOT UJIM MHOM MPOAYKT?

“Customers - people and companies - have “jobs”
that arise regularly and need to get done. They
look around for a product or service that they can
“hire” to get the job done.

The functional, emotional, and social dimensions
of the jobs that customers need to get done
constitute the circumstances in which they buy.”

Clayton M. Christensen. The Innovator’s Solution




TPU3 U AU3AUH

PeweHue

MonesHas, O6beKT Mpouecc

dDYHKUMA (u3genue) MCMOJIb30BaHUA

Cucrtema

Monb3oBaTesib

Knaccryeckmm
TPU3

\ J
Y

/AAn3anH-MblWAEHUE:

- [MpOMbILLNEHHBIM AM3aMH;
- CepBuc-an3alH

- Av3aklH nHTepdencos

- W ap.




KOHLIENUMSA JOB-TO-BE-DONE

CUCTEMA (cTpyKTypa B NpOCTpaHCTBE)

Ha6op B3aMMOCBSI3aHHbIX M B3aMMOAEMCTBYIOLLMX
KOMMOHEHTOB, (hOpMMPYIOLLUX eIMHOE Liesloe

MPOLUECC (cTpyKTypa BO BpeMEHM)

MocnenoBaTeIbHOCTb onepaumi Nno Npeo6pasoBaHMIo
06BbEKTa U3 Ha4ya/IbHOrO B KOHEYHOE COCTOSIHME

KoM6u1HaLms cMcTeM M NPOLIECCOB, BKJIHOYAA
onepaumm YesIoBeKa, C Lie/Iblo CO3/1aHMA MOJ1b3bl
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O/AHA CUCTEMA - HECKO/1IbKO PELLEHWM

Monb3oBaTenb 2
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O/AHA CUCTEMA - HECKO/IbKO PELLEHWIN. NPUMEP

[epemelunBaTb cMecH TounTb HOX

3aKkpy4ymBaTb LUYpYnbl




TUMbl TUPAXXUPOBAHUA

Life Line
YHMBEpCasibHbIM MPOAYKT
J1A1 Pa3HbIX pelleHnH
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OKOHOMUA HA MACLLUTABE

Small firm has
higher average costs

Increasing output
leads to lower

¢ average COSts.
P1

...............

CebecTOMMOCTb

LRAC (Long-Run Average Cost)

Obbem npopax
Ql QZ www.economicshelp.org




BOJIHA CIPOCA
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1. UccnepoBaHnA u pa3paboTKa. To, YeM Mbl 3aHMMaEMCH

2. BoiBepgeHue ToBapa Ha pbIHOK. [lepBoe nosBaeHue ToBapa Ha pbIHKE. XapaKTepHbIM ABJIAETCA
He60/IbLLIOW POCT 06BEMOB NPOAAXK M COOTBETCTBEHHO NPMObLIZIb MUHUMA/IbHA MK €€ BOOBLLE HeT.

3. Pocr. lNepuog 6bICTporo pocta o6bEMa Npojak, eCau ToBap MPUHAT PbIHKOM M CMIPOC Ha HEro pacTéT.
[MpnbbiNb TaKXKe BO3pacTaeT Mo Mepe yBesinyeHMA 06bEMa Npoja.

4. 3penoctb. O6beMbl NPOAAXK 3HAYMTESbHBI, HO Ja/IbHEMLLIEro pocTa NpPoJaX He HabaaaeTcs.
[MpnbbiNb Ha AaHHOM 3Tane CTabuamM3npoBanach, Tak Kak AONOJHUTENbHbIX 3aTpaT A/ BbiBOAA TOBapa
Ha pbIHOK He TpebyeTcA.

5. Ynapok, yxoa c pblHKa. Ans gaHHOM hasbl }KM3HEHHOIO LMK/IA TOBapa XapaKTEPHO 3HAYUTEIbHOE
CHUXKEHWE 06bEMOB NPOAAK BMJIOTb A0 NOJIHOrO NaJeHUs CNpoca Ha AaHHbIM ToBap. MpubbIIb pesKo

i“) CHUKaeTcAa [0 Hy/A.




}U3HEHHbIA UMKA NPOAYKTA. CTEMKXO/EPbI
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}KU3HEHHbIA LUK YIIPABJEHUA NPOAYKTOM

CozpaHue HoBOro NpoAyKTa Kommepumwanusauma / npomssoacTeo
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TUPAXMPOBAHUE KAK UCTOYHUK TPEBOBAHMW BU3HECA

3auHTepecoBaHHble KomnaHus

CTOPOHbI CO (6U3Hec-3KocucTeMA)
CTOpPOHbI 6U3Heca

Mokynatenu,
NnoJib3oBaTem

TpeboBaHMs 6U3Heca Tpe6oBaHua nosib3oBaTenen
Npo TUPaXKMpoBaHHe Npo Nosb3y
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CUCTEMHbIN OMEPATOP. KJNTACCUYECKUN TPU3
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CUCTEMHbIN OMEPATOP 4D (A1 MPOAYKTA)

Nepapxua TupaxupoBaHue

3BoNOUMS KU3HEHHBIM LUMKA
(dbunoreHes) (OHTOreHes)




LLIABJITOH OCTEPBAJIBAEPA
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LLHABJIOH BU3HEC-MOZAEJIU TACCMAHA

Yro Bb Nnpegnaraere
KNnueHtam?

Yro?

LleHHOCTHOe
npeanoXxeHne

MexaHuim Llenoyka
Nouemy " V3BfeYeHus CO3aaHuA
busnec-mopens 4o L nNprbbiny CTOMMOCTH
Mouemy?
resepupyer e

| Kak co3fpaerca
Kak? LIEHHOCTHO®

. : - npeanoxexne?
NPADLIND! KTO Baw ueneson KNUeHT

(cermeHT)?

NcTouHuk: Maccmad O. u ap. busHec-mogenu. 55 wabnoHos. M: AnbnuHa nabnuwep, 2017




CXEMA BOCCTAHOBJIEHNA NMPOTUBOPEYUA B BUSHEC-MOAEJ/IN
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MPUMEP. BM «55-21. KPAYAOAHAUHI >

BusHec-mogensb «KpayadaHamHr» cBA3aHa ¢ MHaAHCUMPOBAHWEM TOIO MJIM MHOTO NPOEKTA 60JIbLLMM
KOJIMYECTBOM YaCTHbIX /inLl. CO0p CpeacTB HaYMHAETCA C 0ObAB/IEHMSA, 3HAKOMALLET0 06LLECTBEHHOCTb C
MPOEKTOM, KOTOPbIM HYXAaeTcs B GUHAHCOBbIX BMBAHMAX. BONBLUIMHCTBO TaK Ha3blBa€MbIX
«KpayAdaHaepoB» - 3TO YaCTHbIE JIMLA MM YacTHbIE FPYNMbl, KOTOPbIE MO COGCTBEHHOMY YCMOTPEHMIO
BbIGMPAOT CYMMbI /15 MHBECTMPOBAHUSA B TOT MJIM MHOM MPOEKT. B 06MeH Ha (hMHAHCOBYIO NOAAEPIKKY
)KepPTBOBATE/IM MOJY4YaloT ONpeie/IeHHOEe BO3HarpaxaeHne, Tak UM MHavye C HMM CBSI3aHHOE: rOTOBbIM
NPOAYKT, MOJlyYeHHbIM B pe3y/ibTaTe peanunsalmm NpoeKkTa, UM crneumasbHble JonoIHUTE IbHbIE
NMPEMMYLLECTBA, HanNpMMep, 6GOHYCHbIE MaTepUasbl.

UcTouHmk: Maccman O. u gp. busHec-mogenu. 55 wabnoHos. M: AnbnnHa nabauwep, 2017

busHec-mopenb KAK ECTb busHec-mopens KAK HAAO

(TPaaMuMOHHasnA) («KpayadaHauHr»)

1) Nonyuutb onnaty
2) UN3rotoBUTb M NOCTaBUTb
NPOAYKT

N g N g

1) U3roToBMTb U NpoaaTb NPOAYKT
2) MonyunTb onnarty

lMpomusope4vue csolicmaa: Hy»KHO noslydumb onsiamy nocjie mo20, Kak NpooyKm npou3sedeH u
docmasseH nompebumento, Ymobbl nompebumesib Npu NOKYNKe oCyw,ecmas/ia/ onJiamy nhpusblYHbIM
CcnNocoboM; HO HYKHO NoJlydame onJiamy 3a npodyKm 3apaHee, Ymobbl uMems cpedcmsa 018
npou3sodcmsa npodykma.



BU3SHEC-CUCTEMA. MOLEIJIb
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CTpyKTypa BU3HEC SKOCUCTEMA ii”z:*;: MOTPEBUTE/IbCKUE Corcvenm
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Mokynatenu /
MoTtpe6butenm

LleHHOCTHOe
npeanoxeHue

Cxema MPOAYKTHI
TUPAXKMTPOBaHMA
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CMACUBO 3A BHUMAHUE!

AHppen Meoprmesny KYPbAH

TPU3-TpeHep, MEHTOP MHHOBALMOHHbIX KOMaH/ B EPAM
Systems, MUHCK, benapycb

Cneuymanuct no TPU3 n ®CA ¢ 1989 ropa.

Co-ocHoBaTtesnib HAJINMM, y4acTHMK NpoeKTa
«/306peTaroLlan MallmHa».

Pa3spaboTtunk metogoB TPM3: Value-Conflict Mapping Plus
(VCM+), TPU3-HaBuratop 6m3Hec-moaenem

30 net onbiTa B UT chepe, B TOM uncne, 11 net B cepe
6u3Hec-aHaM3a

Andrei Kuryan@epam.com
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